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Anatomy of the New Learning Plans:
Reaching Generation X & Y

There has been a lot of discussion about the way people of
different generations learn and retain knowledge. Today's
generation; "the Y generation" requires that training or
knowledge transfer be highly interactive to maintain their
interest. Hang on I just got a message on my blackberry.

This is not a need for the Gen Y's only. Studies have shown
that most people retain more of the knowledge being
transfered if the training is interactive.

If your training is not interactive you need to change.
Interactive training provides a higher ROI on your training
dollars. If you need to make your training more interactive,
give me a call and I can help you through the process

of making your training more interactive.

Our featured article this week is from Tricore Interactive. They
understand the importance of having highly interactive training.

Click Here to read, "Anatomy of the New Learning Plans:
Reaching Generation X & Y"

Enjoy, and as always, your comments are
encouraged.

Kind Regards,

Susan Niemchak
sniemchak@trainingindustry.com
919-612-2121




The Training Junto

The Training Junto is an online forum established for debating
questions of philosophy, strategy, and best practices - and to
exchange knowledge of business issues facing the global
training marketplace.

Take a look and participate in our Training Industry or Sales
Training Junto!
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